Unit 3, Lesson 7

Step by Step
Who in this room has bought a house and want to share what they learned?

Objectives
Objectives

Today you will read about the steps involved in buying a home and write a paragraph putting the steps in the correct order.

Activity A
Activity A

What do you know about the steps involved in buying a home? Read the steps for buying a home and put them in the correct order (1-9)

	
	Find out how much money you can borrow

	
	Choose a home you’d like to buy.

	
	Decide how much money you can spend.

	
	Decide what you are looking for.

	
	Have the home inspected.

	
	Make an offer on a home.

	
	Move in.

	
	Negotiate until both parties come to an agreement.

	
	Start looking for homes in a neighborhood you’d like to live in.


Activity B

Now read the article about home buying and check your answers.

Buying A Home

	     Homebuyers can spend up to three months, and possibly more, looking for and purchasing a home. Their search begins by looking at housing ads, driving through neighborhoods they are interested in, and walking through open houses. Many first-time buyers will meet with a real estate agent to get help finding and buying a home.

     Home buyer should know how much they can afford. It isn’t worth your time to look for a new home if you can’t really afford to buy one. So it’s a good idea to look at your financial situation first. You might be surprised at how much you can borrow, especially if the interest rates are good. Also, if you have some money saved for a down payment, your monthly payments may be lower than you think.
	     You should never make an offer on a home without looking at other houses in the same neighborhood. Just as you would comparison shop for a car or a computer, you should do a cost comparison on different homes for sale. You can do this by asking about the recent sales of similar properties. This information is available at local recorder’s or assessor’s offices, as will as through private companies or on the Internet. Also, if you can do some research on the seller, and his or her motivation for selling, it will put you in a better position. For instance, maybe the seller needs to sell quickly and would accept a low offer.


	     Once you have found the property that you want and can afford, you are ready to make an offer. A low-ball offer is an offer on a house that is a great deal less than the asking price. Unless the house is really overpriced, the seller will probably not accept a low-ball offer. Once you make an offer that is reasonable to the seller, he or she will either accept it or make a counter-offer. In this case, the negotiating process has begun. You may have to go back and forth three or four times before an agreement is reached.

     Being a good negotiator can be tricky. Take your time when making your decision. This is a very important decision and you don’t want to be rushed. Sometimes you can negotiate for repairs to the home before you move in, 
	Or you can ask the seller to pay for some of your closing costs. As soon as a written offer is made and accepted by both parties, the document becomes a legally binding contract.

Then the loan is processed by the lender (usually a bank) and the home is inspected. You should always have the home inspected. This will give you a chance to find out if anything is wrong that the seller didn’t notify you of. After that, the final papers for the transfer of the title are prepared and any other last-minute business is taken care of. Finally, the closing takes place on a date agreed upon in the offer. On that date the title comes to you and soon you can enjoy you new home!


Activity C

Find each of the following words in the article and match each vocabulary word/phrase with its correct meaning.

	
	1. afford
	a. legal document

	
	2. contract
	b. amount of money that the buyer is willing to pay for a house.

	
	3. cost comparison
	c. amount of money that the seller wants for the house.

	
	4. negotiate
	d. to look something over for problems and defects

	
	5. inspect
	e. looking at different prices of homes

	
	6. lender
	f. person or company that loans money

	
	7. asking price
	g. the desire to do something

	
	8. motivation
	h. date when the title to the house becomes yours

	
	9. offer
	i. to have enough money to purchase something

	
	10. closing
	j. discuss until you reach an agreement


Writing Activity
